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Existing Home Sales 

• Sales of existing homes surprised to the upside in February, rising 1.7 percent to 4.09 million units, annual 

rate – firmer than the median expectation of a decrease to 3.88 million from the Bloomberg economist 

survey (-1.4 percent year-over-year; chart, below left). Factoring into the latest improvement, the Housing 

Affordability Index (a separate metric also published by the National Association of Realtors) posted its 

eighth straight month of improvement in February, with NAR Chief Economist Lawrence Yun noting: 

“Housing affordability is improving, and consumers are responding… Still, there is a long way to go to return 

to pre-pandemic levels of transaction activity.” On the point, despite the latest increase, the pace of sales is 

still mired in the low end of the longer-term range. 

• The improvement in sales (although modest) was broadly based, with three of four major geographical 

regions rising on a month-to-month basis. Activity in the West led the way with an increase of 8.2 percent to 

0.790 million units, annual rate (-1.3 percent year-over-year). Concurrently, sales in the South and Midwest 

advanced 1.6 and 1.1 percent, respectively, to 1.890 and 0.940 million (+0.5 and -4.1 percent year-over-

year). Conversely, transactions in the Northeast fell 6.0 percent to 0.470 million (-4.1 percent year-over-

year). Sales in all four regions remain in the low end of their respective historical ranges.  

• Following three consecutive months of declines, the median sales price for existing homes rose 0.8 percent 

to $398,000. On a year-over-year basis, prices increased 0.3 percent (versus +0.4 percent in January and 

notably off the +3.4 percent read in the same month last year). In context, annual growth over the past few 

years has slowed appreciably from the prior post-pandemic surge and is now below what was observed in 

the period immediately preceding COVID (chart, below right). 
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• The inventory of unsold homes increased 2.4 percent to 1.290 million units (not seasonally adjusted) in 

February, a move which still leaves this series in the low end of the long-term range though up somewhat 

from the same month last year (+4.9 percent year-over-year). Resultantly, the latest shift translated to a 

months’ supply of 3.8 months – unchanged from the prior month but up 0.3 month from the February 2025 

observation (charts, below). Broadly speaking, housing supply has improved from depressed levels, helping 

to mitigate affordability issues in the residential real estate market, though inventories are still relatively tight 

– a potential cause for pause. “If demand picks up notably in the coming months and outpaces supply 

growth, home prices will inevitably rise. That is why increasing supply is so important to help limit home 

price growth, improve housing affordability, and boost transactions,” said Yun. 

Inventory of Unsold Existing Homes*   Months’ Supply of Unsold Existing Homes 

 

  

 

* Not seasonally adjusted 

Source: National Association of Realtors via Haver Analytics 
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